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*Absolute returns

E Q U I T Y

UTI Nifty Index Fund - Growth

HDFC Index Fund - Nifty 50 Plan

Category average

LARGE-CAP

3-years return
(%)

Corpus
(₹ cr)

5-years return
(%)

Axis Midcap

SBI Small Cap

Category average Midcap

Category average Smallcap

Canara Robeco Equity Tax Saver

Mirae Asset Tax Saver 

Category average

We have hand-picked 20 mutual funds for your portfolio that have jumped 
through hoops of good returns, low risk, good portfolio hygiene and our own 
qualitative research. We have restricted the choice universe to 10 categories out 
of the total 37 and given you at least two options to pick from each.

Edelweiss Balanced Advantage

ICICI Prudential Balanced Advantage 

Category average

H Y B R I D

Kotak Equity Arbitrage 

Tata Arbitrage

Category average

 24,430 

 11,980 

 24,430 

 11,980 

3-years return
(%)

HDFC Corporate Bond

IDFC Corporate Bond

Category average

D E B T
1-year return*

(%)
Corpus

(₹ cr)

 24,430 

 11,980 

 24,430 

 11,980 

CREDIT RISK

HDFC Credit Risk Debt

ICICI Prudential Credit Risk 

Category average

HDFC Money Market

Kotak Money Market

Category average money market

DEBT (LESS THAN 1 YEAR)
6-month 

return* (%)
1-year

return* (%)
Corpus

(₹ cr)

BHARAT Bond ETF - April 2031

Motilal Oswal S&P 500 Index Fund

O U T  O F  T H E  B O X  
Returns since 

launch
Date of 
launch

Corpus
(₹ cr)

Canara Robeco Flexi Cap

Parag Parikh Flexi Cap

Category average

EQUITY FLEXICAP

EQUITY SMALL AND MIDCAP

EQUITY (TAXSAVER)

ARBITRAGE

SHORT TERM

BALANCED ADVANTAGE

  9,475 

 7,457 

 18,920 

 15,395 

  4,686 

 14,043 

 8,780 

 44,516 

  21,918 

 5,926 

 23,487 

 13,935 

  8,438 

 7,584 

 15,176 

 14,248 

  11,729 

 2,520 

  8,631 

 29,953 

20

 4.25   5.06 

 4.20   NA 

 3.92   4.67

 19.78   14.04 

 30.77   13.86 

 24.63   11.48 

 31.62   12.10 

 20.80   11.43 

 20.50   11.25 

 20.23   11.10 

 18.49   11.98 

 27.73   15.57 

 19.85   10.39 

 3.89   6.09 

 3.23   5.98 

 4.26   5.98

 3.09   5.36

 3.10   5.50

 3.06   5.22

 3.92 23 Jul 2020

 13.09 28 Apr 2020

 21.47   13.79 

 23.40   13.11 

 19.83   9.67

 14.59   10.15 

 15.56  9.43 

 12.78   8.07

 4.09   6.90 

 4.86   6.76 

 4.88   6.67
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P
eople love discounts and 
companies know that only 
too well. Corporates use dis-
count strategies for various 
reasons, from rewarding 

loyal customers to attracting new ones. 
And health insurers aren’t any different 
when it comes to discounts. 

Here is what an insurer typically 
offers: A discount on the premium 
when you buy a health insurance policy 
online or renew an existing  policy. The 
discounts depend on whether you are 
a  salaried individual, insuring a girl 
child under a family floater plan, or 
even porting your policy within three 
years of buying it. In such cases, you 
can get a 5% discount on the premium. 
People who maintain a good credit 
score or are an existing policyholder 
can get a 7-10% discount on the renewal 
premium, depending on the insurer 
they are dealing with. 

Even as discounts have become very 
important for companies  to lure cus-
tomers, it is important for policy buyers  
to understand the types of discount 
offered by insurers and whether these  
are genuine or mere promotional strat-
egies. Naval Goel, founder and chief 
executive officer of PolicyX.com, says, 
“The pricing strategy of insurers 
depends on various factors such as 
claims made in a particular segment, 
coverage of the product and the bene-
fits made available to policy subscrib-
ers. The discounts, too, are based on 
these factors and are put in place solely 
for promotional purposes.“ 

However, Sanjeev Govila, a Sebi 
Registered Investment Advisor (RIA), 
says that customers get discounts 
because of competition in the market. 
So, some insurers offer huge upfront 
discounts. “However, one should tread 
carefully where it concerns discounts. 
The display of so many discount blocks 
on websites can overwhelm you until 
you read the fine print at the bottom of 
the website or policy document,” Gov-
ila says. 

Adding to this, Amol Joshi, founder 
of Plan Rupee Investment Services, 

which an health insurer can bring down 
costs. These include multi-year poli-
cies, voluntary deductibles, co-pay-
ments, etc.  The moot question then is 
why do insurers offer discounts. Sid-
dharth Singhal, business head- health 
insurance, Policybazaar.com, says, 
“Discounts, rewards and incentives are 
offered to win over those who are hesi-
tant to buy health insurance”  Bondia 
says, “These discounts help in differen-
tiating the overall value proposition and 
frame a narrative that can help insurers 
engage better with the policyholders.” 

Mint take: Check for standard 
parameters instead of discount offers. 
For instance, you must check the insur-
ance company’s claim settlement ratio 
and the total amount of claims settled 
by the insurer. Second, opt for ade-
quate sum assured at an affordable pre-
mium. Third, look for a cashless hospi-
tal network, so you don’t have to pay 
from your pocket during hospitaliza-
tion. Fourth, check out the waiting 
period; the lesser the waiting period, 
the better it is to cover pre-existing dis-
eases. Fifth, ensure that your health 
insurance policy has no sub-limits or 
room rent capping. 

Are those discounts offered 
by health insurers for real?

Buyers need to focus on the salient features of a health policy rather than the discounts

says, “Some websites list nearly 15-20 
types of discounts, totalling more than 
100%. However, when you read the fine 
print, you will know that the maximum 
discount offered is just 35%.“  

Some insurance experts claim that 
discounts on premiums are merely a 
marketing gimmick. For instance, 
some insurers give a 2.5% discount to 
vaccinated individuals, which means 
that this discount is gener-
ally meant for all citizens. 

Abhishek Bondia, prin-
cipal officer and managing 
director at SecureNow.in, 
says, “Discounts offered 
by insurers need to be 
double-checked for effec-
tive value. Often, the price 
of competing insurers for 
the same benefit could be 
lower even without any discount. Also, 
the discounts could be at the cost of 
lower benefits. For instance, if the 
insurer offers an online discount, you 
will not get the services of a financial 
advisor who could help you in filing a 
claim. Or, if the insurer offers a dis-
count based on your location, then it 
could mean restricting your hospitals 

to select zones.“ 
Insurer Vs web aggregator: All 

buyers should necessarily compare the 
discounts offered by insurers on their 
respective websites and that provided 
by a web aggregator. In some cases, the 
aggregator offers a lower premium for 
the same policy and coverage. Yet, an 
aggregator may not necessarily give 
discounts on every policy. Govila says, 

“The discounts offered on 
websites of standalone 
insurers are meant for 
individual retail clients. 
Aggregators have a larger 
customer base and so 
enjoy huge pricing power. 
That is why aggregators 
offer better rates than  
insurers.” 

However, Goel said, “In 
some cases, the insurers have a tie-up 
for a specific policies with web aggre-
gators and offer additional discounted 
rates.” 

So, some of the discounts that reflect 
on an aggregator website is because the   
insurer wants to promote and sell that 
particular policy. 

To be sure, there are several ways in 

Some insurance 
experts claim that 

discounts on 
premiums are 

merely a 
marketing 
gimmick

sive by investing in equity 
mutual funds - both domestic 
and international. 

When you are making 
equity allocations, look at a 
combination of passive index 
funds which have lower 
expenses ratios, and some 
actively managed mutual 
funds that may possibly gener-
ate some returns over the mar-
ket returns, though they may 
be more expensive. As you get 
closer to retirement, you may 
choose to make your portfolio 
more conservative, without 
moving to debt completely, as 
you still wish to have inflation 
beating assets in your portfo-
lio.

Vishal Dhawan is a certified 
financial planner and founder 
of Plan Ahead Wealth Advisors, 
a Sebi registered investment 
advisory firm.

Vishal Dhawan

I am 25 years old and will be 
joining a multinational 
financial services company 
in Gurgaon in April, with 
an annual CTC of ₹13 lakh.  
I have just started investing 
₹10,000 per month  in a 
systematic Investment 
Plan (SIP). Additionally, I 
invest ₹20,000 annually in 
public provident fund 
(PPF). I will be getting mar-
ried in a couple of years. I 
plan to buy a car worth ₹20 
lakh in 5-6 years and  retire 
at 60 years. What is  the 
best way to invest and get 
decent returns?

                                       —Suvraman

We assume that your 
income will increase by 10% 
per annum and your expenses 
by 6%, with a significant 
increase in expenses post your 
marriage. On the basis of the 
data that you have provided, 
even after adjusting for infla-
tion, all goals of car purchase, 
marriage and retirement 
should be achievable. 

Avoid spending too much 
on discretionary expenses and 
invest in a structured manner.  
Ensure that your investments 
happen in an automated man-
ner in instruments like mutual 
fund SIPs. We would advise 
you to increase your SIP allo-
cation as your income 
increases and this would help  
enhance your retirement cor-
pus. For the initial three years, 
your savings may need to be 
more conservative in debt 
funds/arbitrage funds as the 
goals are short term in nature. 

Beyond that period, as your 
next financial goal is retire-
ment, you can be more aggres-

m
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Do you have a personal 
finance query? Send in your 
queries at 
mintmoney@livemint.com 
and get them answered by 
industry experts.

How should I invest 
to get good returns, 
meet my life goals?

ISTOCK

stability before taking such a 
decision.” 

When should you buy a 
home? That, experts say, 
depends on individuals, their 
financials, and the situation 
they are in. However, Sadago-
pan says, “We all come to a 

particular point in life where 
probably we are married and 
have a family. And we know 
that we no longer want to be 
shifting houses and places 
because it affects the chil-
dren’s studies. Once you 
decide not to pursue any 

Navneet Dubey

navneet.d@livemint.com

A
 dream home. That is 
what most working 
people aspire for these 

days, unless they already own 
one. But when should you buy 
a house? Should that be early 
in your career or later when 
you have a family and good 
control over your finances? 

Suresh Sadagopan, manag-
ing director and principal offi-
cer at Ladder7 Wealth Plan-
ners Pvt., says, “In my opinion, 
it may not be a great idea to 
buy a home early in life since 
most people tend to focus on 
their careers. It may be better 
to stay closer to the office as 
long as you are working. Buy 
one  later when you intend to 

settle down, after deciding on 
the choice of your city or town. 
I would rather suggest that you 
save money now and be ready 
to buy a home in the future.” 

Echoing similar views, 
Rinju Abraham, vice president 
of Scripbox, says, “Home buy-
ing decisions are individual 
and situation-specific. How-
ever, one should not buy a 
home early in life. Amid the 
rapidly changing times we live 
in, we suggest that individuals 
consider purchasing a home 
only after they have identified 
the city they want to settle in 
for the long run. Given the 
substantial financial commit-
ment required to purchase a 
property, it is prudent that one 
achieves a certain level of 
career maturity and financial 

career opportunities outside 
the city of your choice, that 
would be the ideal time to buy 
a house.” 

Things to consider: When 
buying a home, you must con-
sider these factors: the loca-
tion, type and size of the 
house, and its proximity to 
shops and schools.  Then there 
are the financial considera-
tions: Is it affordable? How 
much corpus do you have for a 
down payment? Do you meet 
the eligibility criteria for a 
home loan? Does the house fit 
in with your current income 
levels—this determines how 
much you will need to pay in 
equated monthly instalments, 
current interest rates, etc.  
Abraham says, “A commonly 
used rule of thumb in personal 

finance for buying a house is 
the ”Rule of 60“. This rule rec-
ommends that the cost of your 
home should be approxi-
mately 60 times your monthly 
salary. This can serve as a help-
ful starting point for determin-
ing the price range of homes 
that align with one’s financial 
situation.” 

Mint take: Unlike other 
financial assets such as mutual 
funds and equities, real estate 
lacks liquidity. Fluctuations in 
supply and demand, high 
transactional costs and tax 
implications add to the cum-
bersome process of buying 
and selling realty invest-
ments.. Hence, you must only 
zero in on a home that person-
ally suits your long-term 
needs.

Is it a good idea to buy your dream home early in life?
ISTOCK

regime. The income tax liability of A in this case will come out 
at ₹26,000. Thus, just ₹10 of additional income in excess of ₹7 
lakh, forces A to pay ₹26,000 as income tax. 

Let us work out some more income levels to test this pecu-
liar paradoxical situation, symbolizing the law of diminishing 
returns (see table).

Based on above calculations, it is clearly evident that this 
paradox of incurring of an income tax liability higher than the 
amount of income earned in excess of ₹7 lakh, in the new tax 
regime, starts from an income level of ₹7,00,005 and it con-
tinues upto an income level of ₹7.29 lakh.

O
ne of the proposals that has made Union budget 2023 
very popular among the middle class is that individu-
als and Hindu undivided families (HUFs) opting for 

the new regime in FY 2023-24 and onwards, and having their 
annual gross total income (GTI) of upto ₹7 lakh, will not be 
required to pay any income tax, as they will be able to claim a 
rebate of ₹25,000 under Section 87A of the Income tax act.

However, what if one earns just ₹10 more than the annual 
GTI of ₹7 lakh, i.e., ₹7,00,010?

Consider this example:  A is a salaried employee working 
with M/s ABC Pvt Ltd, drawing an annual salary of ₹750,010 
in FY2023-24. So, his annual GTI, after opting for the new 
regime and claiming the allowable deduction in respect of 
standard deduction of ₹50,000, will come to ₹700,010. 

Now, the annual GTI of A exceeds the threshold rebate 
limit, just by ₹10 only but he will not be able to claim the rebate 
of ₹25,000 under Section 87A, and his entire GTI of ₹700,010 
will become taxable at the applicable slab rates in the new 

A CASE FOR MARGINAL RELIEF IN THE NEW TAX REGIME

 Note that income until ₹7,00,004 will be rounded off to ₹7 
lakh.

In order to avoid this funny paradox, the finance ministry 
should bring about a suitable amendment in the new regime 
so as to provide marginal relief to such individuals and HUFs 
having their respective/ annual GTIs ranging from ₹700,005 
to ₹7.29 lakh in FY 2023-24 and onwards.

Otherwise, A will have to ask his employer to reduce his sal-
ary so that income after standard 
deduction gets rounded off to ₹7  
lakh to pay no amount as income tax. 

Currently, marginal relief is being 
provided to taxpayers having their 
regular income below the basic 
exemption limit of ₹3 lakh in the new 
regime. Similarly, marginal relief is 
also provided in cases of surcharge 
applicability in respect of incomes 

exceeding ₹50 lakh and ₹1 crore, respectively.
Thus, bringing about a similar provision of marginal relief 

in respect of such taxpayers, having their annual gross total 
incomes of ₹700,005 and upto ₹7.29 lakh and opting for the 
new tax regime, will rectify the above paradoxical anomaly, 
such that, at the income levels between ₹7,00,005 and ₹7.29 
lakh, the income tax payable will get restricted to the amount 
of income which exceeds ₹7 lakh only, and not higher than 
that.

Mayank Mohanka is the founder of TaxAaram India, and a part-
ner at S M Mohanka & Associates

Govt should 
bring a suitable 
amendment in 
the new regime 
to avoid this 
funny paradox
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Tax Anomaly
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26,000
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29,016

Nil (after claiming 
rebate u/s* 87A)

*under section

Income
Tax liability 

under new regime
Income in excess 

of �7 lakh
Additional

tax outflow 
 (a)  (b)  (c)  (d) =  (b)- (c)
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