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in equity mutual funds (₹26 
lakh now) may grow to ₹9.05 
crore at 12%. EPF (₹18,000/
month, ₹14 lakh now) could 
reach ₹2.09 crore at 8.25%. 
NPS Tier 1 (₹7 lakh, ₹8,000/
month) may grow to ₹1.29 
crore at 10%.

Your Public Provident Fund 
(PPF), with ₹15 lakh at a 7.1% 
return, is likely to grow to 
₹67.8 lakh, while your ₹6,000 
VPF contributions, assuming 
an 8.25% return, could accu-
mulate to ₹43 lakh. Your direct 
stock investments, currently at 
₹4 lakh, may grow to ₹48.4 
lakh at a 12% return. Corporate 
fixed deposits and sovereign 

potentially causing sharp price drops in these already thinly 
traded instruments.

Distorted perception of valuation
Moreover, REITs and InvITs report financials on a periodic 

basis, not in real-time. 
While small investments in these instruments don’t signifi-

cantly affect a mutual fund’s NAV today, larger allocations—espe-
cially if the proposed limits are adopted—could make valuation 
more challenging. 

With stale or delayed data, NAVs may not accurately reflect 
market reality, potentially misleading investors and complicating 

Compare NRE FD rates

NRE Term Deposits Interest Rates (%) upto !1 crore

1 to < 2 
years

2 to < 3 
years

3 to < 5 
years

5 years 
and above

DCB Bank

IndusInd Bank 

RBL Bank 

YES Bank

Axis Bank

ICICI Bank

Central Bank of India

Canara Bank

Dhanlaxmi Bank

Bank of Baroda

Bank of Maharashtra

Indian Overseas Bank

State Bank of India

Union Bank of India

Federal Bank.

HDFC Bank

Jammu & Kashmir Bank

Kotak Mahindra Bank Ltd

7.10- 8.0

7.75

7.50-7.75

7-7.50

6.70-7.05

6.7-7.05

6.85-7.30

6.85-7.25

6.75-7.25

6.85-7

6.50-7.45

7.10-7.30

6.70-7.05

6.6-7.15

6.85-7.30

6.6-7.05

7-7.25

6.80-7.15

7.50

7.25-7.75

7.50

7.50

6.90

6.90-7.05

6.50-7.15

7.15

6.50-6.75

7-7.15

6.50-7.25

6.80

6.90

6.40-6.60

7.00

6.70-6.90

7-7.30

6.90

7.40-7.85

7.25

7.10-7.50

7.50

6.90

6.90

6.75

7.20

6.50-7.0

6.80-7.15

6.50

6.50

6.75

6.50-6.70

7.00

6.75-6.90

6.75

6.90

7.25-7.65

7-7.25

7-7.10

7.00-7.50

6.90

6.80-6.90

6.75

6.70

6.60-7.0

6.50-6.80

6.50

6.50

6.50

6.50

6.5-7

6.50-6.75

6.50

6.20

Data taken from respective bank's website as on 28 April 2025; Only main entity of the merged banks are taken. Banks which 
merged with its main entity are removed from the table; The list of 18 banks is based on highest fixed deposit rates available for 
5 years and above

Non-resident Indians (NRIs) can open NRE fixed deposits
with different Indian banks. The benefit of an NRE 
deposit is that it can be opened simply by making inward 
remittance to India in any freely convertible currency. 
Another benefit is that the interest earned on NRE 
deposits are tax-free and the deposit is fully repatriable, 
allowing NRIs to transfer funds back to their country of 
residence without restrictions. NRE FDs can be opened 
and managed online too with Indian banks. NRIs can also 
obtain loan against NRE FDs which can be used for a 
variety of purposes. These loans can be granted to the 
NRI in India or outside India (by overseas branch of 
Indian banks) or even to third parties.

Source: BankBazaarPARAS JAIN/MINT
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magine paying your neighbour-
hood store, auto driver, domestic 
help using money parked not in a 
bank savings account, but in a 
mutual fund. Thanks to fintechs 

integrating mutual funds with UPI, this 
is now possible—offering not just con-
venience but significantly better 
returns. While bank savings accounts 
now yield as little as 2.7–2.75%, liquid 
mutual funds offer returns of 5–6%. 
That means your idle cash doesn’t just 
sit—it grows, even as it remains 
instantly spendable. In a low-interest 
environment, this could make mutual 
funds a compelling alternative to tradi-
tional bank deposits.

What Curie Money is building
At the centre of this new experiment 

is Curie Money, a fintech startup that 
aims to blur the lines between your 
investment account and your pay-
ments app. Curie lets users make UPI 
payments that are instantly debited 
from their liquid mutual fund units—
essentially turning your investments 
into a real-time, spendable wallet.

The idea builds on a facility the Secu-
rities and Exchange Board of India 
(Sebi) has allowed since 2017: instant 
redemptions of up to ₹50,000 or 90% 
of the investment (whichever is lower) 
from liquid and overnight funds. 

But unlike asset management com-
panies (AMCs) that offer this with a sep-
arate redemption request, Curie links 
it directly to UPI payments. Scan a QR 
code, approve the payment, and the 
redemption request is auto-triggered 
in the background. It’s UPI as usual, 
except you get emails and SMS alerts 
from the AMC about units redeemed.

There’s a catch, though. Sebi hasn’t 
explicitly allowed or barred UPI-linked 
redemptions from such funds. The reg-
ulator permits instant redemption but 
doesn’t specify how that money should 
be used.  As long as fintech companies 
respect industry limits and investor 
safeguards, the setup is broadly com-
pliant, although it falls in a regulatory 
grey zone, said industry experts. If any-
thing goes wrong, the responsibility 
would lie not with Sebi or the National 
Payments Corp. of India but with the 
mutual fund’s AMC, they added.

Curie, which operates as a mutual 
fund distributor, has just emerged from 
beta testing. The number of transac-
tions—and the value moved—is still 
minuscule. It supports bank accounts 
from multiple lenders, but works best 
with Yes Bank due to deeper integra-
tion. And it only enables investments in 
regular plans, which allow it to earn 
distributor commissions. 

However, liquid funds carry rela-
tively low expense ratios—for example, 
ICICI Prudential Liquid Fund’s regular 
plan charges just 0.3%. One friction 
point is psychological: each transaction 
sends an SMS and email from the AMC, 
which can stress some users. There’s 
also a minor delay due to backend inte-
grations—it takes a few extra seconds 
compared to a normal UPI payment. 

Curie has tried to reduce this by 
offering users the option to load up to 
₹2,000 into UPI Lite, which doesn’t 
require a PIN, but that feature doesn’t 
earn interest—undermining the core 
appeal of the product.

Liquid funds in limelight
With inflation hovering at 5-6%, and 

lifestyle costs rising faster still, savings 

term, equity-linked investments. In 
contrast, savings accounts and FDs are 
perceived as “my money in my 
account”—immediate and accessible. 
That perception gap makes users hesi-
tant to treat mutual fund units as read-
ily spendable cash, even when the 
product allows it.

Vishal Dhawan, another Sebi-regis-
tered investment advisor and founder 
of Plan Ahead Advisors, echoed this 
view. “Mutual funds continue to be 
perceived as instruments for equity 
market exposure,” he said, pointing out 
that few investors are aware of their 
short-term liquidity potential. That 
disconnect is one of the key challenges 
preventing the widespread adoption of 
instant redemption features.

According to Ganaraj, UPI could be 
the killer hook. By linking the mutual 
funds directly to UPI payments, fin-
techs eliminate the friction typically 
associated with fund withdrawals. That 
could help reframe liquid mutual funds 
as viable, even superior, alternatives to 
savings accounts and sweep-out FDs—
especially given their lower costs and 
better tax efficiency.

neil.b@livemint.com

This fintech turns MFs into 
wallets. But are you ready?

Curie Money links mutual funds to UPI for instant payments, nudging users beyond banks

Reimagining MFs: your new-age bank account?
Fintechs now enable instant redemptions, higher yields and seamless payments directly from mutual 
funds—bypassing banks, but with caps and constraints

New trends
 Fintechs like Curie Money allow instant redemptions

 Integrated with AMCs and UPI (no need to use AMC app)

 Investors can directly spend money from their mutual funds

 No need to access bank accounts for payments

 Payments via UPI

Challenges:
 You have to go through the KYC process to invest in MFs

 Within 1 day units get credited 

 For each redemption you receive email, SMS noti!cations 
from AMC 

 This can increase cognitive load 

 Workaround: Redeem ₹2,000 in one go into UPI lite

 Issue: No interest on UPI lite 

 Curie only allows regular plans 

Advantages
 Savings account rates have plummeted to 2.7-2.75%

 Investors can get higher returns in liquid funds (5-6% currently)

 MF tax advantages like FIFO rule, set o" and carry forward

 If Sebi allows arbitrage funds, huge tax advantage 

 Arbitrage funds are taxed at 20% STCG and 12.5% LTCG

 Savings account interest taxed at slab rate 

 Deductions under Section 80 TTA and TTB on savings interest 
not there in new regime

Other 
 Credit cards also o"er a more high-yielding 
way to spend

 Paying on time lets you earn from the 
interest-free period

 You can redeem money from your mutual 
fund, one day before the due date for e#ciency

 However, some payments cannot be made 
directly from credit cards or UPI-linked credit 
cards

Sebi rules:
 Only overnight and liquid funds are eligibile for 
instant redemption

 Limit of ₹50,000 per AMC

 Fintechs can address this by integrating
with multiple AMCs

 This allows users to keep ₹2–3 lakh across di"erent AMCs

 Including arbitrage funds and BAFs will increase tax bene!ts

Do KYC and 
register on

Money 
transfered to

Investor scans 
UPI Code

Money 
transferred to

Merchant

Units get redeemed
from AMC

Investor Fintech app

AMC

How Curie Money enables UPI 
payments via liquid funds

AMC: Asset management company; UPI: Uni!ed Payments Interface; KYC: Know your customer; Sebi: Securities and Exchange Board of India; BAF: Balanced 
advantage fund; FIFO: First in, !rst out; STCG: Short-term capital gains; LTCG: Long-term capital gains

accounts and even sweep-in fixed 
deposits offer little real return. The gap 
between what you earn and what 
things cost is widening. Liquid funds 
help plug that gap with a key advan-
tage: returns that are not just higher, 
but more efficiently taxed.

Liquid mutual funds invest in short-
term debt and are considered low-risk. 
When redeemed—even for just a few 
days—they offer pro-rata returns (5-6% 
annualised). And unlike 
bank FDs, which incur tax 
on an accrual basis and 
attract 10% tax deduction 
at source, mutual funds 
don’t have automatic 
deductions.

"Each redemption is 
taxed under the first-in-
first-out (FIFO) system of 
accounting. Out of the 
redemption amount, only the gains 
over and above the principal invest-
ment are taxed," explained chartered 
accountant Chirag Wadhwa. This 
means investors are not taxed on the 
entire withdrawal amount but only on 
the incremental gains, making mutual 
funds a more tax-friendly instrument 
compared to traditional bank products.

"If treated as capital gains, short-
term losses can be set off against short-
term gains, and long-term losses 
against either long- or short-term 
gains,” Wadhwa added. 

Losses not used in a given year can be 
carried forward for up to eight years—

offering investors room to optimise 
taxes. Business income treatment may 
apply in some cases, but the tax arbi-
trage over FDs remains meaningful for 
most users.

In contrast, Chirag said, FDs are gen-
erally taxed on an accrual basis, unless 
specifically opted for cash basis taxa-
tion, and banks typically deduct TDS at 
10% on the interest. "There is no TDS 
on mutual funds, provided the income 

from redemption is con-
sidered as capital gains 
and not business income," 
he emphasized, highlight-
ing another operational 
advantage in favor of 
mutual funds.

Unlock the next level
For this model to scale, 

regulatory and market 
support must fall into 

place.Abhishek Kumar, a Sebi-regis-
tered investment advisor and founder 
of SahajMoney, said Curie and similar 
platforms are acting as market makers 
by providing liquidity through liquid 
funds. But to grow, they’ll need wider 
AMC partnerships (Curie currently lists 
only one on its website) and more bank 
integrations to enhance user choice.

But the biggest barrier may not be 
technology—it’s psychology. Girish 
Ganaraj, a certified financial planner, a 
Sebi-registered investment advisor, 
and founder of Finwise Financial Plan-
ners & Advisors, said retail investors 
still associate mutual funds with long-

The startup offers 
a tax-efficient 
alternative to 

bank deposits, 
with instant 

redemptions of 
up to ₹50,000
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Do you have a personal 
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mintmoney@livemint.com 
and get them answered by 
industry experts.

gold bonds, where you have 
₹10 lakh, are expected to yield 
8%, reaching ₹54.3 lakh. Debt 
mutual funds and fixed depos-
its, each with ₹2 lakh at a 7% 
return, serve as emergency 
funds. Overall, your invest-
ment portfolio is projected to 
reach ₹14.57 crore by 60.

To optimize your portfolio, 
consider redirecting ₹15,000 
per month into equity mutual 
funds once your home loan is 
cleared. Financial security also 
depends on risk management, 
so maintaining an emergency 
fund covering expenses of at 
least six months and ensuring 
adequate health and life insur-
ance is crucial. 

With the refinements, you 
can build a robust retirement 
corpus that not only meets but 
exceeds your financial needs, 
providing long-term inde-
pendence and security. Stay 
consistent, review your port-
folio periodically, and make 
necessary adjustments for a 
stable financial future.

Nehal Mota is the co-founder  
and CEO of Finnovate.

Nehal Mota

I’m 38, earn ₹1.8 lakh per 
month, and spend ₹1 lakh. 
My monthly investments 
include  ₹50,000 in equity 
mutual funds, ₹18,000 in 
EPF, ₹8,000 in NPS and 
₹6,000 in VPF. My current 
corpus is ₹7 lakh in NPS, 
₹15 lakh in PPF, ₹14 lakh in 
EPF, ₹28 lakh in MFs (₹2 
lakh emergency fund), ₹4 
lakh in stocks, ₹2 lakh in 
FDs and ₹10 lakh in corpo-
rate FDs and SGBs. I have a 
₹6 lakh home loan. I want 
to retire with ₹6 crore at 
60. Will it be enough, and 
how should I plan?

—Name withheld on request

Your portfolio is well-struc-
tured, and you may hit the ₹6 
crore target earlier than 
expected. But with 7% infla-
tion and a life expectancy of 
85, this may not sustain your 
lifestyle—₹6 crore would yield 
only ₹52,000/month, far 
below your current ₹1 lakh 
spend. Aim for at least ₹12 
crore. With your discipline, it’s 
achievable.

At an average return of 10%, 
your current investments and 
monthly contributions could 
grow to around ₹14 crore by 
age 60. Your ₹50,000/month 

Targeting ₹6 crore by 60? But 
inflation could drag you down

ISTOCKPHOTO

ing volumes of just about ₹41 crore. Most others trade in the low 
single-digit crore range, highlighting an exceptionally shallow 
liquidity pool.

To put this in perspective: Embassy Reit, the largest by free-
float market cap (~₹33,300 crore), ranks on par with the smallest 
mid-cap stock in AMFI’s classification (around rank 250), high-
lighting the relative size difference in the broader market.

There’s a steep decline after that. Brookfield Reit, the second-
largest, has a free float of roughly ₹15,000 crore—closer to a mid-
ranked small-cap (rank ~433). Mindspace REIT is even smaller 
at ₹12,000 crore, roughly equivalent to the smallest small-cap 
(rank ~500). The story is similar for InvITs, where free-float val-
ues range from ₹19,000 crore to just ₹2,000 crore—putting 
many of them in the micro-cap territory, where liquidity is typi-
cally very limited.

Entering the liquidity labyrinth
Given the limited size and liquidity of the REIT and InvIT mar-

ket, increasing mutual fund investment limits too soon could 
backfire. If the industry moves to launch dedicated REIT/InvIT 
funds and ramps up exposure to the proposed 20% cap, it could 
trigger a liquidity trap.

With only a handful of actively traded options, large inflows 
could drive up transaction costs, distort fund net asset values 
(NAVs), and leave fund managers stuck with positions they can’t 
exit without taking significant losses.

The risk is even higher during sector-wide disruptions—such 
as policy changes or macroeconomic shocks—when mutual 
funds might be forced to sell quickly in a market with few buyers, 

I
n its latest consultation paper, the markets regulator has pro-
posed loosening investment caps so that mutual funds can 
channel more money into listed real estate and infrastructure 

trusts (Reits and InvITs). The intent is clear: attract long-term 
capital and give fund managers more room to manoeuvre.

But, timing is the issue. These instruments are still battling low 
investor interest, a thin pipeline, and shallow liquidity. With 
mutual funds currently investing less than 0.3% of total assets in 
REITs and InvITs, the proposal to raise the cap from 10% to 20% 
may be trying to fix a problem that hasn’t shown up yet.

Tiny playground with even fewer equipments
The universe of listed Reits and InvITs in India remains 

extremely narrow—just four Reits and 18 InvITs. 
Of the InvITs, only eight are actively traded on exchanges; the 

remaining 10 are privately placed and see little to no trading 
activity. Liquidity across the board is thin. 

Even the most active Reit—Embassy Reit—records daily trad-

SEBI’S BIG BET ON REITS, INVITS—ARE WE UNNECESSARILY FIXING WHAT ISN’T BROKEN?

redemption or entry decisions.
Classification dilemma and investor suitability
As rightly noted in Sebi’s consultation paper, REITs and InvITs 

are best classified as hybrid assets. 
Unlike equities—where investors expect long-term growth 

through reinvested earnings—REITs and InvITs are required to 
distribute at least 90% of their income regularly. This limits their 

ability to compound returns, making 
them fundamentally different from 
typical equity instruments.

Valuation is yet another grey area. 
These instruments are heavily influ-
enced by capitalization rates and inter-
est rates—similar to bonds. Yet, they 
differ from bonds in key ways: they 
have no fixed maturity and generate 
unpredictable cash flows. Their per-

petual nature and sensitivity to operational and macroeconomic 
shifts place them somewhere between equities and fixed income, 
blurring the line on investor suitability.

Given these complexities, it’s risky to push for higher exposure 
limits or dedicated mutual fund products just yet. 

A better approach would be to focus on building market depth: 
enable market-making, improve transparency, drive retail and 
HNI participation, and enhance investor awareness. Only after 
the current limits are meaningfully utilized and the ecosystem 
matures should we revisit the idea of raising ceilings.

Nirav Karkera is head of research at wealth-tech startup Fisdom.

Focus should 
shift to market 
depth, liquidity 
& transparency, 
not higher 
investment caps
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